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Congratulations! You have decided to buy a new honfes will help you take this big financial stey b
describing the home buying, home financing, andleseent process. Lenders and mortgage brokers are
required by federal law, the Real Estate SettlerReotedures Act (RESPA), to give you this informatiYou
should receive it when applying for a loan, or withhree business days afterwards. Real estateetsok
frequently hand out a booklet as well. You probatibrted the home buying process in one of two ways
saw a home you were interested in buying or yowselbed a lender to figure out how much money youwicto
borrow before you found a home (sometimes calledqoalifying). The next step is to sign an agreenoén
sale with the seller, followed by applying for aatoto purchase your new home. The final step ikedal
settlement or closing, where the legal title to pheperty is transferred to you. At each of thesps you often
have the opportunity to negotiate the terms, caotbtand costs to your advantage. This will hidhtliguch
opportunities. You will also need to shop carefutlyget the best value for your money. There istamdard
home buying process used in all localities. Youwualcexperience may vary from those described henes
takes you through the general steps to buying aehdémeliminate, as much as possible, the mystefi¢se
settlement process.

Buying and Financing a Home

Role of the Real Estate Broker

Frequently, the first person you consult about bgya home is a real estate agent or broker. Althaegl
estate brokers provide helpful advice on many dspeichome buying, they may serve the interestthef
seller, and not your interests as the buyer. Thstm@mmon practice is for the seller to hire thekler to find
someone who will be willing to buy the home on terand conditions that are acceptable to the seller.
Therefore, the real estate broker you are dealiig way also represent the seller. However, youhsenyour
own real estate broker, known as a buyers brokemrgresent your interests. Also, in some stagenta and
brokers are allowed to represent both buyer arldrs&ven if the real estate broker representséller, state
real estate licensing laws usually require thatktoker treat you fairly. If you have any questi@amcerning

the behavior of an agent or broker, you should adnyour States Real Estate Commission or licensing
department. Sometimes, the real estate brokeo#@r to help you obtain a mortgage loan. He orrslag also
recommend that you deal with a particular lenddg tompany, attorney or settlement/closing ag¥ou are

not required to follow the real estate brokers nec@ndation. You should compare the costs and ssvic
offered by other providers with those recommendethb real estate broker.

Selecting an Attorney

Before you sign an agreement of sale, you mighsicen asking an attorney to look it over and tell yf it

protects your interests. If you have already sigypear agreement of sale, you might still considavihg an
attorney review it. An attorney can also help yoapare for the settlement. In some areas attoraeyss
settlement/closing agents or as escrow agentsnldnéhe settlement. An attorney who does this motl solely
represent your interests, since, as settlementig@gent, they may also be representing the séllerlender
and others as well.

*Please note, in many areas of the country ati@raee not normally involved in the home sale. &ample,
escrow agents or escrow companies in western statele the paperwork to transfer title without attprney
involvement.



If choosing an attorney, you should shop aroundaamkdwhat services will be performed for what féed out
whether the attorney is experienced in represeimamge buyers.

You may wish to ask the attorney questions such as:

 What is the charge for negotiating the agreemensabé, reviewing documents and giving advice
concerning those documents, for being presenteis#ttlement, or for reviewing instructions to the
escrow agent or company?

* Wil the attorney represent anyone other than yoihe transaction?

* Wil the attorney be paid by anyone other than yothe transaction?

Terms of the Agreement of Sale

If you receive this information before you signagreement of sale, here are some important pardsrtsider.
The real estate broker probably will give you appired form of agreement of sale. You may makengka or
additions to the form agreement, but the sellertragsee to every change you make. You should aiseea
with the seller on when you will move in and whppkances and personal property will be sold whid home.

Sales Price:For most home purchasers, the sales price is s important term. Recognize that other non-
monetary terms of the agreement are also important.

Title: Title refers to the legal ownership of your newrteo The seller should provide title, free and clefaall
claims by others against your new home. Claims thers against your new home are sometimes known as
liens or encumbrances. You may negotiate who vayl for the title search which will tell you whethée title

is "clear."

Mortgage Clause:The agreement of sale should provide that youosiewvill be refunded if the sale has to be
canceled because you are unable to get a mortgage For example, your agreement of sale couldvatl®
purchase to be canceled if you cannot obtain mgetgamancing at an interest rate at or below a yate
specify in the agreement.

Pests Your lender will require a certificate from a djfiad inspector stating that the home is free frimrmites
and other pests and pest damage. You may wanseoveethe right to cancel the agreement or seelenirate
treatment and repairs by the seller if pest danmfmund.

Home Inspection: It is a good idea to have the home inspected.n&peaction should determine the condition
of the plumbing, heating, cooling and electricadteyns. The structure should also be examined toadsis
sound and to determine the condition of the rowling, windows and doors. The lot should be gradedy
from the house so that water does not drain towsouse and into the basement. Most buyers piefeay

for these inspections so that the inspector is wgrkor them, not the seller. You may wish to irdgun your
agreement of sale the right to cancel, if you aresatisfied with the inspection results. In thase, you may
want to re-negotiate for a lower sale price or nexjthe seller to make repairs. Lead-Based Paiakis in
Housing Built Before 1978. If you buy a home bbifore 1978, you have certain rights concerning-leased
paint and lead poisoning hazards. The seller @ssagjent must give you the EPA pamphlet Protectr You
Family From Lead in Your Home or other EPA-approvead hazard information. The seller or sales agent
must tell you what the seller actually knows abitnet homes lead-based paint or lead-based paintdsazad
give you any relevant records or reports.



You have at least ten (10) days to do an inspedraisk assessment for lead-based paint or leadebpaint
hazards. However, to have the right to cancel #he Isased on the results of an inspection or gskessment,
you will need to negotiate this condition with tedler.

Finally, the seller must attach a disclosure fomthte agreement of sale which will include a Leadriihg
Statement. You, the seller, and the sales agehsigii an acknowledgment that these notificatiaquneements
have been satisfied.

Other Environmental Concerns: Your city or state may have laws requiring buyerssellers to test for
environmental hazards such as leaking undergroilniriks, the presence of radon or asbestos, lestdrw
pipes, and other such hazards, and to take the giegean-up any such hazards. You may negotibtewill
pay for the costs of any required testing and/eaciup.

Sharing of Expenses:You need to agree with the seller about how exgemslated to the property such as
taxes, water and sewer charges, condominium fedsytity bills, are to be divided on the datesettlement.
Unless you agree otherwise, you should only beoresiple for the portion of these expenses owed #fie
date of sale.

Settlement Agent/Escrow Agent or Company:Depending on local practices, you may have anooptd
select the settlement agent or escrow agent or aoyng-or states where an escrow agent or compalhy wi
handle the settlement, the buyer, seller and lewdkeprovide instructions.

Settlement CostsYou can negotiate which settlement costs you paly and which will be paid by the seller.

Shopping For a Loan: Our choice of lender and type of loan will infleennot only your settlement costs, but
also the monthly cost of your mortgage loan. Them@ many types of lenders and types of loans you ca
choose. You may be familiar with banks, saving®essions, mortgage companies and credit uniongyroé
which provide home mortgage loans. You may fingtnlg of some mortgage lenders in the yellow pages
listing of rates in your local newspaper.

Mortgage Brokers: Some companies, known as mortgage brokers off@éndoyou a mortgage lender willing
to make you a loan. A mortgage broker may operatanaindependent business and may not be opekding
your agent or representative. Your mortgage brokay be paid by the lender, you as the borrowehotin.
You may wish to ask about the fees that the moegdgoker will receive for its services.

Government Programs: You may be eligible for a loan insured through BEeeleral Housing Administration
(FHA) or guaranteed by the Department of Veteraffai’s or similar programs operated by cities @tes.
These programs usually require a smaller down paymek lenders about these programs. You can ge¢ m
information about these programs from the agertbigtsrun them.

CLO’s: Computer loan origination systems, are computenitenls sometimes available in real estate offtoes
help you sort through the various types of loarferetl by different lenders. The CLO operator magrgk a
fee for the services the CLO offers. This fee mayhid by you or by the lender that you select.

Types of Loans:Loans can have a fixed interest rate or a varisilégest rate. Fixed rate loans have the same
principal and interest payments during the loamtevariable rate loans can have any one of a nuraber
indexes and margins which determine how and whenrdte and payment amount change. If you applyafor
variable rate loan, also known as an adjustab&e mairtgage (ARM), a disclosure and booklet requingdhe
Truth in Lending Act will further describe the ARMIlost loans can be repaid over a term of 30 yeatsss.
Most loans have equal monthly payments. The amaantshange from time to time on an ARM dependimg o
changes in the interest rate. Some loans have t&@nors and a large final payment called a ball&@u should
shop for the type of home mortgage loan termslibat suit your needs.



Interest Rate, Points & Other Fees:Often the price of a home mortgage loan is statddrms of an interest
rate, points, and other fees. A point is a fee #watals 1 percent of the loan amount. Points anallyspaid to
the lender, mortgage broker, or both, at the setidg or upon the completion of the escrow. Ofte&y gan pay
fewer points in exchange for a higher interest catenore points for a lower rate. Ask your lendenmrtgage
broker about points and other fees.

A document called the Truth in Lending Disclosutat&ment will show you the Annual Percentage Rate
(APR) and other payment information for the loamw y@ve applied for. The APR takes into accountamdy

the interest rate, but also the points, mortgag&érfees and certain other fees that you haveayo Ask for

the APR before you apply to help you shop for thenlthat is best for you. Also ask if your loanlwihve a
charge or a fee for paying all or part of the |b&fiore payment is due (prepayment penalty). You beagble

to negotiate the terms of the prepayment penalty.

Lender-Required Settlement CostsYour lender may require you to obtain certainlsgtént services, such
as a new survey, mortgage insurance or title imagralt may also order and charge you for othdfeseént-
related services, such as the appraisal or cregiirt. A lender may also charge other fees, sudbessfor loan
processing, document preparation, underwritingydloertification or an application fee. You may lwie ask
for an estimate of fees and settlement costs befooesing a lender. Some lenders offer no costoopaint
loans but normally cover these fees or costs bygohga higher interest rate.

Comparing Loan Costs: Comparing APRs may be an effective way to shopaftwan. However, you must
compare similar loan products for the same loanuard-or example, compare two 30-year fixed raéam$ofor
$100,000. Loan A with an APR of 8.35% is less go#ithn Loan B with an APR of 8.65% over the loamte
However, before you decide on a loan, you shoultsicer the up-front cash you will be required ty par
each of the two loans as well.

Another effective shopping technique is to compdeatical loans with different up-front points aather fees.
For example, if you are offered two 30-year fixaterloans for $100,000 and at 8%, the monthly paysnare
the same, but the up-front costs are different:

Loan A - 2 points ($2,000) and lender required <osbf $1800 $3800 in costs.
Lloan B - 2 ¥ points ($2250) and lender required tscosf $1200 $3450 in costs.
A comparison of the up-front costs shows Loan Bumes $350 less in up-front cash than Loan A. Havrev
your individual situation (how long you plan togia your house) and your tax situation (points aanally be
deducted for the tax year that you purchase a honag affect your choice of loans.

Lock-ins: Locking in your rate or points at the time of apation or during the processing of your loan will
keep the rate and/or points from changing untileseient or closing of the escrow process. Ask yender if
there is a fee to lock-in the rate and whetherfélgereduces the amount you have to pay for poktsl out
how long the lock-in is good, what happens if ipe&s, and whether the lock-in fee is refundablgatir
application is rejected.

Tax and Insurance Payments:Your monthly mortgage payment will be used to keplae money you
borrowed plus interest. Part of your monthly paytmaay be deposited into an escrow account (alsevkres
a reserve or impound account) so your lender oricgeican pay your real estate taxes, property arse,
mortgage insurance and/or flood insurance. Ask Yenaler or mortgage broker if you will be requitedset up
an escrow or impound account for taxes and inserpagments.

Transfer of Your Loan: While you may start the loan process with a lermdtanortgage broker, you could find
that after settlement another company may be dolpthe payments on your loan. Collecting loanrpasgts is
often known as servicing the loan. Your lender mkir will disclose whether it expects to serviceiyloan or
to transfer the servicing to someone else.



Mortgage Insurance: Private mortgage insurance and government mortgagi@ance protect the lender
against default and enable the lender to make ra \Wjdach the lender considers a higher risk. Lenasdisn
require mortgage insurance for loans where the doayment is less than 20% of the sales price. Yay be
billed monthly, annually, by an initial lump sum; some combination of these practices for your gagé
insurance premium. Ask your lender if mortgage fasae is required and how much it will cost. Mogga
insurance should not be confused with mortgage difedit life or disability insurance, which aresaged to
pay off a mortgage in the event of the borrowegller disability.

You may also be offered lender paid mortgage imseggLPMI). Under LPMI plans, the lender purchatbes
mortgage insurance and pays the premiums to tlheeinsThe lender will increase your interest ratgay for
the premiums -- but LPMI may reduce your settlentasts. You cannot cancel LPMI or government maegga
insurance during the life of your loan. Howevermay be possible to cancel private mortgage inserat
some point, such as when your loan balance is egllitec a certain amount. Before you commit to payorg
mortgage insurance, find out the specific requineisiéor cancellation.

Flood Hazard Areas: Most lenders will not lend you money to buy a hame flood hazard area unless you
pay for flood insurance. Some government loan @ogrwill not allow you to purchase a home thabcated

in a flood hazard area. Your lender may chargeay/éee to check for flood hazards. You should béfiadtif
flood insurance is required. If a change in floadurance maps brings your home within a flood lthaaea
after your loan is made, your lender or service meguire you to buy flood insurance at that time.
Selecting a Settlement Agent

Settlement practices vary from locality to localimd even within the same county or city. Settieimenay be
conducted by lenders, title insurance companiesoascompanies, real estate brokers or attorneyshi®
buyer or seller. You may save money by shoppinghersettlement agent.

In some parts of the country (particularly weststates), settlement may be conducted by an esaent.arhe
parties sign an escrow agreement which requirews tieeprovide certain documents and funds to thentage
Unlike other types of settlement, the parties do meet around a table to sign documents. Ask hour yo
settlement will be handled.

Securing Title Services:Title insurance is usually required by the lentteiprotect the lender against loss
resulting from claims by others against your newnboln some states, attorneys offer title insurascpart of
their services in examining title and providingtetopinion. The attorney's fee may include thie insurance
premium. In other states, a title insurance companytitle agent directly provides the title insucan
Owner’s Policy. A lenders title insurance policyedanot protect you. Similarly, the prior owner'dipp does
not protect you. If you want to protect yoursetrfr claims by others against your new home, you naéd an
owner's policy. When a claim does occur, it caffifencially devastating to an owner who is uninsluié you
buy an owner's policy, it is usually much less egiee if you buy it at the same time and with thee insurer
as the lender's policy.

Choice of Title Insurer: Under RESPA, the seller may not require you, asralition of the sale, to purchase
title insurance from any particular title compai@enerally, your lender will require title insuranftem a
company that is acceptable to it. In most casescgoushop for a company that meets the lenderdatds

Review Initial Title Report: In many areas, a few days or weeks before théesetht or closing of the
escrow, the title insurance company will issue an@atment to Insure or preliminary report or binder
containing a summary of any defects in title whiedwve been identified by the title search, as wellaay
exceptions from the title insurance policies cogeralhe commitment is usually sent to the lendeuse until
the title insurance policy is issued at or after flettlement. You can arrange to have a copy eeytu (or to
your attorney) so that you can object if there ragdters affecting the title which you did not agteeaccept
when you signed the agreement of sale.



Coverage & Cost SavingsTo save money on title insurance, compare ratesngnvarious title insurance
companies. Ask what services and limitations onecage are provided under each policy so that you ca
decide whether coverage purchased at a highemayebe better for your needs. However, in manestditle
insurance premium rates are established by the atat may not be negotiable. If you are buyingraénavhich
has changed hands within the last several yedtsyas title company about a "reissue rate," whiahuld be
cheaper. If you are buying a newly constructed homake certain your title insurance covers claings b
contractors. These claims are known as mechaniensliin some parts of the country.
Survey, Lenders or title insurance companies aféguire a survey to mark the boundaries of the gntgpA
survey is a drawing of the property showing tharpeter boundaries and marking the location of these and
other improvements. You may be able to avoid thet oba complete survey if you can locate the persho
previously surveyed the property and request amtep@heck with your lender or title insurance campon
whether an updated survey is acceptable.

RESPA Disclosures: One of the purposes of RESPA is to help consurheome better shoppers for
settlement services. RESPA requires that borroveseive disclosures at various times. Some disatssspell
out the costs associated with the settlement,nmuténder servicing and escrow account practicdsdascribe
business relationships between settlement serviseders.

Good Faith Estimate of Settlement CostsRESPA requires that, when you apply for a loae, lénder or
mortgage broker give you a Good Faith Estimateetifesnent service charges you will likely have &y plf

you do not get this Good Faith Estimate when yqulygghe lender or mortgage broker must mail oiveelit

to you within the next three business days.

Be aware that the amounts listed on the Good Hagsiimate are only estimates. Actual costs may vary.
Changing market conditions can affect prices. Rebenthat the lender's estimate is not a guaramhieep
your Good Faith Estimate to compare it with thalffigettiement costs and ask lender about any ckange

Servicing Disclosure StatementRESPA requires the lender or mortgage broker ltoydel in writing, when
you apply for a loan or within the next three bess days, whether it expects that someone elsebwill
servicing your loan (collecting your payments).

Affiliated Business Arrangements:Sometimes, several businesses that offer settleseevices are owned or
controlled by a common corporate parent. Thesenkases are known as affiliates. When a lender estate
broker, or other participant in your settlemenerefyou to an affiliate for a settlement serviagcfsas when a
real estate broker refers you to a mortgage brakeiate), RESPA requires the referring party i@egyou an
Affiliated Business Arrangement Disclosure. Thisnfiowill remind you that you are generally not reqdi
with certain exceptions, to use the affiliate anelfaee to shop for other providers.

HUD-1 Settlement StatementOne business day before the settlement, you avaght to inspect the HUD-
1 Settlement Statement. This statement itemizesehgaces provided to you and the fees chargeato Vhis
form is filled out by the settlement agent who witinduct the settlement. Be sure you have the naduess,
and telephone number of the settlement agent ifwish to inspect this form. The fully completed HWD
Settlement Statement generally must be deliveradailed to you at or before the settlement. In sagkeere
there is no settlement meeting, the escrow agehtmail you the HUD-1 after settlement, and you @aw
right to inspect it one day before settlement.

Escrow Account Operation & Disclosures Your lender may require you to establish an egsavo impound
account to insure that your taxes and insuranamipras are paid on time. If so, you will probablywbado pay
an initial amount at the settlement to start theoanot and an additional amount with each monthsilaeg
payment. Your escrow account payments may inclucleshion or an extra amount to ensure that theelenals
enough money to make the payments when due. RE&#A the amount of the cushion to a maximum of two
months of escrow payments.



At the settlement or within the next 45 days, tleespn servicing your loan must give you an inigatrow
account statement. That form will show all of tregyments which are expected to be deposited inteshew
account and all of the disbursements which are @ggeto be made from the escrow account duringyéae
ahead. Your lender or service will review the esceccount annually and send you a disclosure eaeah y
which shows the prior years activity and any adestts necessary in the escrow payments that ydumake
in the forthcoming year.

Processing Your Loan Application: Here are several federal laws which provide yoth wrotection during
the processing of your loan. The Equal Credit Oppoty Act (ECOA), the Fair Housing Act, and theirFa
Credit Reporting Act (FCRA) prohibit discriminatioand provide you with the right to certain credit
information.

No Discrimination: ECOA prohibits lenders from discriminating agaiostdit applicants on the basis of race,
color, religion, national origin, sex, marital staf age, the fact that all or part of the applisaimcome comes
from any public assistance program, or the fact tha applicant has exercised any right under aaeral
consumer credit protection law. To help governmagéncies monitor ECOA compliance, your lender or
mortgage broker must request certain informatigaréing your race, sex, marital status and age wdidng
your loan application.

The Fair Housing Act also prohibits discriminatiomnresidential real estate transactions on theshaisrace,
color, religion, sex, handicap, familial statusnational origin. This prohibition applies to botmetsale of a
home to you and the decision by a lender to giue gdoan to help pay for that home. Finally, yaaedlity or

state may also have a law which prohibits discration.

Frequently, there are differences in the types @mdunts of settlement costs charged to the borrewkr
example, some borrowers are charged greater feeaddgages depending on their credit worthinesesé
differences may be justified or they may be unldlyfdiscriminatory. It is important that you exareiryour
settlement documents closely and do not hesitatetgpare your settlement costs with those of yoendls
and neighbors.

If you feel you have been discriminated againsalignder or anyone else in the home buying progessimay
file a private legal action against that persorcamnplain to a state, local or federal administetgency. You
may want to talk to an attorney or you may wanask the federal agency that enforces ECOA (the Boér
Governors of the Federal Reserve System) or theHeaising Act (HUD) about your rights under theses.

Prompt Action/Notification of Action Taken: Your lender or mortgage broker must act on yoyliagtion
and inform you of the action taken no later thanda3@s after it receives your completed applicatiéaur
application will not be considered complete, ane 89 day period will not begin, until you provide your
lender or mortgage broker all of the material arfdrimation requested.

Statement of Reasons for Denialif your application is denied, ECOA requires ydender or mortgage
broker to give you a statement of the specific saasvhy it denied your application or tell you hgau can

obtain such a statement. The notice will alsoyteill which federal agency to contact if you think tander or
mortgage broker has illegally discriminated agayrwst.

Obtaining Your Credit Report: The Fair Credit Reporting Act (FCRA) requires ader or mortgage broker
that denies your loan application to tell you wieetih based its decision on information containeglaur credit
report. If that information was a reason for thaidk the notice will tell you where you can gefree copy of
the credit report. You have the right to dispute #tcuracy or completeness of any information r yvedit
report. If you dispute any information, the cre@iporting agency that prepared the report mustsiny&te free
of charge and notify you of the results of the stigation.



Obtaining Your Appraisal: The lender needs to know if the value of your hesnenough to secure the loan.
To get this information, the lender typically hir@s appraiser, who gives a professional opiniouatie value
of your home. ECOA requires your lender or mortgageker to tell you that you have a right to getopy of
the appraisal report. The notice will also tell yeaw and when you can ask for a copy.

RESPA Protection Against lllegal Referral FeesESPA was enacted because Congress felt that censum
needed protection from "... unnecessarily highesa#nt charges caused by certain abusive pradhe¢fhave
developed in some areas of the country.” Some efptlctices Congress was concerned about are skstus
below. Most professionals in the settlement busipesvide good service and do not engage in thesziqes.

Prohibited Fees:lt is illegal under RESPA for anyone to pay oreige a fee, kickback or anything of value
because they agree to refer settlement servicedsssio a particular person or organization. Fanmgte, your
mortgage lender may not pay your real estate brRBO for referring you to the lender. It is alegal for
anyone to accept a fee or part of a fee for sesvicthat person has not actually performed seti@nservices
for the fee. For example, a lender may not add thira party fee, such as an appraisal fee, ang kiee
difference.

Permitted Payments: RESPA does not prevent title companies, mortgagdes, appraisers, attorneys,
settlement/closing agents and others, who actgajorm a service in connection with the mortgaggnl or

the settlement, from being paid for the reasonablee of their work. If a participant in your settient appears

to be taking a fee without having done any worky phould advise that person or company of the RESPA
referral fee prohibitions. You may also speak willour attorney or complain to a regulator.
Penalties: It is a crime for someone to pay or receive aegdl referral fee. The penalty can be a fine,
imprisonment or both. You may be entitled to recaheee times the amount of the charge for anyeseént
service by bringing a private lawsuit. If you aresessful, the court may also award you court castsyour
attorney’s fees.

Private Lawsuits: If you have a problem, the best place to havexédfis at its source (the lender, settlement
agent, broker, etc.). If that approach fails and tlunk you have suffered because of a violatiolRESPA,
ECOA or any other law, you may be entitled to suexifederal or state court. This is a matter yooukh
discuss with your attorney.

Government Agencies:Most settlement service providers are supervise@ lgovernmental agency at the
local, state and/or federal level, some of whiah lested in the Appendix to this Booklet. Your s&tAttorney
General may have a consumer affairs division. I y@el that a provider of settlement services hakated
RESPA or any other law, you can complain to thanag or association. You may also send a copy af yo
complaint to the HUD Office of Consumer & Regulgtéffairs.

Servicing Errors: If you have a question any time during the lifeyolir loan, RESPA requires the company
collecting your loan payments (your service) topmesl to you. Write to your service and call it aalijfied
written request under Section 6 of RESPA. A quadifwritten request should be a separate letternand
mailed with the payment coupon. Describe the prabdnd include your name and account number. The
service must investigate and make appropriate ctores within 60 business days.

COURTESY OF AFFORDABLE HOME INSPECTIONS

Call: Al Wright
Cell: (905) 730-9300
Email: Al@affordablehomeinspecions.biz
Website: http://affordablehomeinspecions.biz



